
A Family Tradition of  
Premium-Quality Products

Ariens Company of Brillion, Wis., has been producing premium lawn, garden and snow 
removal equipment since 1933. The company offers three brands of products: Ariens 
consumer lawn and snow-removal products, Gravely® commercial equipment, and  
Stens aftermarket replacement parts. Currently, Ariens lawn products are sold through 
a longstanding dealer network, and Ariens Sno-Thro® machines are sold through both 
dealers as well as home centers throughout the U.S. and more than 36 other countries.

Kohler has been providing engines for Ariens products for more than 40 years and  
the relationship between the two companies is unique.

“Kohler has long been a premium offering for Ariens and Gravely products,” says Mike 
Thuecks, vice president of sales and marketing for Ariens. “Kohler is significantly different 
than competitors’ engines in terms of quality, innovation and strength of brand.”

Similarities in both structure and ideology have contributed to building strong 
relationships between Ariens and Kohler.

“There is a unique cultural fit between Ariens and Kohler,” Thuecks says.  
“Both companies are family-owned, both produce premium brands and both operate  
on a well-documented foundation of integrity. 
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The Ariens® Gravely 1634XL 
commercial mower features the 
KOHLER ® Courage PRO engine

FALL 2007     VOLUME 9     NO. 2

Expanding international 
markets in eastern Europe
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One millionth  
KOHLER Courage 
single-cylinder engine
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In Action
ENGINES

Now that the 
Lombardini 
acquisition is 
official and the 
recent Kohler-
YinXiang, Ltd. 
joint venture 
already in full 
swing, Kohler 
has been very 
busy strategizing 

new engine products and markets it 
can expand worldwide.

You’ll hear more from Kohler in 
the next quarter about new, spark-
ignited engines resulting from the joint 
venture, and how Kohler will expand 
its attractiveness to the equipment 
manufacturers seeking diesel 
power. Lombardini’s compression-
ignited engine line ranges from 3 
to 72 hp and serves the industrial, 
transportation, agriculture, marine  
and light-construction industries.

As part of its strategic plan, 
Kohler will continue to grow as  
a full-line, global 
supplier of small, 
spark-ignited and 
compression-
ignited engines. 
We’ve been limited 
in many ways to 
grow globally. There 
have been steep 
issues in our geographic reach, 
access to market, and product gaps. 
We’re now setting the foundation 
that will drive growth for the Kohler 
Global Power Group, in a way that 
is consistent with the Kohler brand 
and that allows us to participate in 
growing markets worldwide.

So please stay tuned. We’re 
excited about the new opportunities 
ahead and we look forward to 
sharing these with our distributors, 
dealers and end customers. 

Rich KoehL
DiRecToR 

MARKeTiNG & QuALiTY

New Products,  
New Markets
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Kohler central Distributors expand in international Markets

Providence Kft. to serve 
markets in Hungary and Romania. 
Providence Kft. sells and services 
small gasoline and diesel engines 
for outdoor power equipment 
used in the lawn-and-garden, 
industrial and commercial markets 
in products such as hydraulic 
equipment, pumps, generators 
and tillers. For more information, 
contact <laszlo.bodor@
horoszcoop.hu> +36 1297 1176 

Sanlat Ltd. to serve markets 
in Latvia, Lithuania and Belarus. 
Sanlat’s primary business involves 
the distribution and sales of 
professional equipment and tools, 
forest and garden equipment, 
construction machinery, 
generators, water pumps and parts 
distribution. For more information, 
contact <info@sanlat.lv>  
+371 737 7979

A&M Bucek GmbH to serve Austria.
A&M Bucek provides renewed engine coverage  
to the lawn, garden, industrial and commercial 
power markets. For more information, contact 
<bucek@bucek.at> +43 1 749 1001

Denex Ltd. to serve Bulgaria. 
Denex has 15 years of experience in distribution 
and customer service of garden machinery, tools, 
water pumps, generators, tillers and parts. Denex 
also offers its customers a countrywide service 
network of trained small-engine dealers. For more 
information, contact <office@denex-bg.com>  
+359 2 958 8139

Motofer D.O.O. to serve Croatia, Slovenia, 
Bosnia and Herzegovina, Macedonia and Serbia. 
Motofer of Ivanic Grad, Croatia, offers distribution 
and customer service for lawn and garden 
customers as well as for industrial and commercial 
equipment. For more information, contact  
<vukas.cedomir@mpsmotor.hr>  
+385 1 2881 165

Hungary
Romania

Belarus

Latvia

Lithuania

Serbia

Croatia
Slovenia

Austria

Bulgaria

Bosnia
Herzegovina

Macedonia

emissions FAQs
As Kohler makes the shift to meet new 
environmental regulations and manufactures  
to the California Air Resources Board (CARB)  
Tier III compliant engines, it can be difficult to stay 
abreast of the details. In an effort to clarify, consider 
these frequently asked questions as a primer to 
upcoming U.S. Environmental Protection Agency 
(EPA) and CARB Tier III specifics. 

What are the upcoming emissions standards?
CARB Tier III is an extension of current emissions 
regulations that includes more stringent 

requirements on hydrocarbons and nitrogen oxides released 
into the environment. CARB Tier III also includes the first-ever 
evaporative emissions regulations, which place additional limits 
on hydrocarbons.

The EPA is closer to imposing tougher emission reduction 
standards for equipment powered by gasoline engines less than 
50 horsepower, which are mostly used to power walk-behind and 
riding mowers, and other lawn and garden equipment. The EPA 
estimates its proposal would reduce smog-forming emissions 
from the engines by 35 percent. 

What are the effective dates for these new regulations?
The effective date is the model year in which the first aspect 
of regulation takes effect. However, there are different 
implementation dates for various aspects of the overall regulation. 
The effective date of the CARB Tier III regulation was the 2006 

model year which implemented the low-permeation fuel line for 
Class I (80-225 cc)  and II (>225 cc) engines and equipment. 
Additional evaporative controls and more stringent exhaust 
regulations were implemented in the 2007 model year for  
Class I and will be implemented in 2008 for Class II. 

The EPA Phase 3 regulation is currently expected to be 
finalized and officially adopted in May or June 2008. It is 
expected that use of low-permeation fuel lines will be required 
for both Class I and II as soon as the rule is adopted. For 
Class II engines, more stringent exhaust standards (same as 
CARB Tier III) and additional evaporative control measures for 
engines and equipment similar to California are expected to 
be implemented in the 2011 model year. For Class I the more 
stringent exhaust and additional evaporative control measures 
are expected to be implemented in 2012.

What is the cost impact of CARB Tier III compliance?
Kohler’s engineering team has been working on the ultimate 
solution, according to Rich Koehl, Director of Marketing and 
Quality. The Kohler design will not only reduce exhaust and 
evaporative emissions to be compliant with the most stringent 
standards mandated by the EPA, but will do so without adding 
a catalytic converter. Kohler’s solution will involve a patent-
pending, “exhaust induction system” (EIS) that achieves the 
same exhaust emissions reduction levels as using an after-
treatment catalyst. Kohler will likely propose a price increase 
on these new engines sold to its equipment manufacturer 
customers, but the increase will be minimal.

Eric Hudak
Manager–Emissions 

Engineering
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“Kohler thinks long term versus quarter-to-
quarter like some publicly held companies,” 
Thuecks adds. “And, like us, they understand  
the importance of honoring commitments.  
We recognize and appreciate that.”

“Plus, I’m sure the fact that we’re only 30 
minutes apart has helped to build more personal 
relationships between our companies,” Thuecks 
points out. “It’s a definite advantage to work with 
the same people at Kohler year after year. They 
don’t seem to lose quality employees. Instead, 
people move through the organization, which I 
believe helps the company maintain its history 
and values.”

As Ariens continues to launch new, innovative 
products to meet the needs of its customers, its 
manufacturing operations are constantly evolving 
as well.

“We are a very ‘lean-driven’ company,” 
Thuecks explains. “Kohler was one of the 
suppliers who took up the challenge early on 
to meet our production demands. Its inventory 
flow techniques are outstanding and they adapt 
quickly to changes.”

Ariens continues to build on its reputation  
as the trusted brand for customers who  
want products that offer ease of use and  
powerful performance.

“With our superior dealer organization,  
quality suppliers, innovative products and  
forward-thinking strategies, we will certainly 
maintain our leadership position in the 
marketplace,” says Thuecks.

For more information on Ariens, its brands  
and products, go to <www.ariens.com>

A FAmily TrAdiTion
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Ariens Zoom 2350 model

KohLeR® courage PRo  
First to Fill Growing consumer Desire  

for commercial-Grade Products

Marketing trends show that a 
significant number of consumers  
want more from the lawn and 
garden power equipment that  
they purchase. As a result, the 
zero-turning radius mower is  
rapidly gaining appeal and 
becoming the latest status 
symbol consumers are yearning 
for. Kohler has responded to this 
developing market niche with the 
introduction of the Courage® PRO 
line of twin-cylinder engines.

“We’re the first engine 
manufacturer in the industry to 
introduce a product specifically 
intended to fill consumers’ 
demand for entry-level 
commercial products,” says  
Dan Luhman, Senior Product 
Manager for Kohler. “Courage 
PRO is a cross-over from our 
commercial line, and it is aimed 
at satisfying the increasing 
expectations of consumers for 
premium products.”

The design architecture 
of Courage PRO comes from 
Kohler’s highly successful line  
of Command® commercial 
engines. These engines have 
proven durability, reliability  
and performance in a  
variety of challenging  
commercial applications.  

“OEMs have been seeking 
this type of crossover engine 
to fill the gap between heavy-
duty commercial engines and 

less hearty consumer engines,” 
Luhman explains. “Several OEMs 
are already testing Courage PRO 
engines on equipment that  
will be introduced in the 2008 
model year.” 

Available in four models (20, 
23, 25 and 27 hp), the vertical-
shaft, twin-cylinder KOHLER 
Courage PRO engines feature 
larger, commercial-grade air, oil 
and fuel filters.

“The air and oil filters are 
60 percent larger than those 
found on engines used in typical 
consumer applications,” Luhman 
points out. “This adds protection 
and allows Courage PRO engines 
to be operated in the dirtiest and 
most challenging conditions.”

In addition, the engines 
feature hardened crankshaft 
bearings to handle the high load 
conditions and provide added 
robustness when operating in 
demanding conditions.

OEMs also appreciate that the 
KOHLER Courage PRO engine 
line carries a one-year limited 
commercial product warranty 
and a two-year limited consumer 
product warranty.

“The fact that this line of 
engines has a true commercial 
heritage is appealing to OEMs 
and their customers,” Luhman 
says. “While it’s a new line of 
engines, it employs proven 
commercial-grade technology 
and design.”
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Kohler Co. celebrated a milestone 
in August as the one millionth 
KOHLER Courage® single-cylinder 
engine rolled off the assembly line 
in Hattiesburg, Miss., and into a 
place of honor. The one millionth 
Courage single-cylinder engine 
signifies a great accomplishment 
for the Hattiesburg plant, which 
opened in 1997. In celebration 
of this occasion, associates 
at Hattiesburg took the day to 
celebrate with a barbecue and 
be congratulated by Paul Bartelt, 
President-Kohler Engines and other  
Kohler Co. personnel. 

“To build one million engines in 
any location is significant,” said Bartelt. “It’s a reflection of a good 
product, a quality production plant and a great group of people 
who make the product.”

Plant Manager Mike Thompson added that the success of 
the Courage engine line reflects the growth of Kohler’s presence 
in the small-engine consumer market and affirms Kohler’s place 
as an industry leader. Shortly after the engine was pulled from the 
assembly line, it received a silver-coated blower housing and was 

placed in the Hattiesburg plant as a testament to the hard work and dedication 
that the Hattiesburg associates have relentlessly shown. 

The Courage single-cylinder engine was launched in 2003 and is  
available in eight models ranging from 15 to 22 hp. KOHLER Courage  
engines are engineered to be consumer-friendly and easily adaptable to  
existing turf equipment, such as lawn tractors, garden tractors and zero-turn 
radius mowers.

The Hattiesburg plant manufactures both the KOHLER Courage single-  
and twin-cylinder models.  

hattiesburg Rolls out  
one Millionth KohLeR® courage 

Kohler Engines associates (l-r)  
Michael Franklin, Drew Hankins,  
Kent Myatt and Renaird Sanford  
view the one millionth Courage  

single-cylinder engine as it  
rolls off the assembly line  

with a special silver-coated 
blower housing.

You already know that in addition 
to our unparalleled sales and 
service network, what makes  
KOHLER engines the best in the 
industry is an 85-year heritage of 
superior engineering. Beginning 
this fall, the rest of the world will 
know it too, as we unveil the 
exclusive KOHLER Performance 
Engineering platform with a visual 
logo (above). Every part. Every 
component. Every system of 
a KOHLER engine is designed 
for one purpose: to deliver 
exceptional performance.

PERFORMANCE
ENGINEERING

New Logo  
Says it All


